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OHN FERN

Coaching - Opportunity Creation

Big Picture Understanding and Communication Being Action Oriented to drve Results Understaning of apportunityc Jopment  Driving RPA a5 true method to manage portfolio & opp Use Value Proposition to advance opportunities Develop Strong relationships earlyin customer cyde

abilty
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right people,right me
Salesbook to help drive

Customer: This s specific o the one hour weekly coaching session, but reies on the customer
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